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2006        2015                  
13 Employees 3.5 Employees
----------------------------------------- ---------------------------------------------------------

12 Full – time 3 Full-time
1 30-hour 2 spend 25% of time

5 Contracted Sunday 
Merchandisers
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Category – Chain Report





Position Rating:
Excellent:  On or near the counter by the cash register – can’t pay without seeing it.
Good:        Good visibility to store traffic, limited but still noticeable to consumers.
Fair:           Visible but not ideal to higher traffic patterns.
Poor:          Out of sight – out of mind.

Display Rating:  
Excellent:  Product displayed vertically, attractive rack, signage makes the display stand out – positive image that sells.
Good:        Product displayed horizontally, rack in good condition, signage visible but may or may not be outstanding –

effective presentation but not a superior attention grabber.  
Fair:           Rack is functional, ineffective if any signage – overall makes newspapers available but doesn’t call for 

consumers attention.  
Poor:         Rack in poor condition, no signage – improve image and sales effectiveness by replacing it.  




